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Safe Harbor

These slides contain (and the accompanying oral discussion will contain) ñforward-
looking statementsò within the meaning of the Private Securities Litigation Reform 
Act of 1995. The words ñbelieveò, ñestimateò, ñanticipateò, ñprojectò and ñexpectò 
and similar expressions are intended to identify forward-looking statements.  Such 
statements involve known and unknown risks, uncertainties and other factors that 
could cause the actual results of the Company to differ materially from the results 
expressed or implied by such statements, including  general economic and 
business conditions, conditions affecting the industries served by the Company, 
conditions affecting the Companyôs customers and suppliers, competitor responses 
to the Companyôs products and services, the overall market acceptance of such 
products and services, the effectiveness of the Companyôs strategy and other 
factors disclosed in the Companyôs periodic reports filed with the Securities and 
Exchange Commission.  Consequently, such forward looking statements should be 
regarded as the Companyôs current plans, estimates and beliefs.  The Company 
does not undertake and specifically declines any obligation to publicly release the 
results of any revisions to these forward-looking statements that may be made to 
reflect any future events or circumstances after the date of such statements or to 
reflect the occurrence of anticipated or unanticipated events.
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Company Overview

ǐSharps Compliance is the second largest provider of customized 

solutions for the management of medical waste and unused 

medications for small and medium quantity generators across 

the country

ÅComprehensive mailback solutions

ÅRoute-based pick-up services

ÅValuable data to support regulatory and patient compliance

ǐ15.5% 4-year CAGR in core businesses; profitable with strong 

balance sheet
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Market Opportunity
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Focused on High Margin Sector of the U.S. Medical 
Waste Market
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Total U.S. Medical Waste

Market: ~ $5 B

Growth Rate: 3.2%

Small 

to 

Medium 

Quantity Waste 

Generators

Market: ~ $1.0+ B

Growth Rate: 5.5+%

² Medical Waste Disposal Services in the US: Market Research Report, IBISWorld
¹ Management estimates

¹
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Point of Care Shifting Towards Sharpsô Core 
Customers
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Retail

Pharmacies

Home 

Health Care

Professional 

Market* Traditional 

Healthcare Setting

Healthcare Reform

Cost Pressure

Sharps Serves All Small to Medium Generator Markets

Assisted Living/

Long-Term Care

* Professional includes dentists, veterinarians, clinics, private practice physicians, urgent care facilities, ambulatory surgical centers and other healthcare facilities.



Market Landscape: Small & Medium Quantity Generators
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Well Positioned to Grow Organically and Through Acquisitions

200+ Small Private

Local & Regional Providers

+

~ $40M

~ $750M



Evolution of National Footprint; Addition of 
Route-Based Solution
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Å Initial mailback service 

Å Route-based service (via network)

Å Company owned route-based
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Å Initial mailback service 

Å Route-based service (via network)

Å Company owned route-based

Now Able to Directly Service Approximately 48% of the U.S. Population with Route-based Infrastructure 


